IBM Rational Business Partner Awards
2009 “Top Marketing and Sales” Nomination Form

Contact Information of person submitting the nomination (all fields are required):
	Name
	

	Company name
	

	Phone number
	

	Email address
	


Authorized representative (* fields are required):
	* Company Name
	

	* PartnerWorld Membership ID
	

	* Location Address
	

	* Primary Contact Name
	

	* Primary Contact Title
	

	* Primary Contact Phone 
	

	* Primary Contact Email 
	

	Company Web site (optional)
	


Executive most likely to attend conference & accept award 
(complete only if individual is different from “Authorized representative.”) 
	* Executive Name
	

	* Executive’s Title:
	

	* Executive’s email
	

	* Executive’s Phone#: 
	

	* Primary Contact Phone 
	

	* Primary Contact Email 
	


	Name of your IBM Representative, if known 
	

	email of your IBM Representative, if known
	


All questions require a response unless marked “Optional”
	All of my company’s entries into SVI or VAP are current through March 31, 2009 (IBM will generate the appropriate reports for evaluations in this category)  YES or NO:  


	Describe what IBM Rational products your company has integrated in your service(s) or solution(s)?  


	How much total transactional or influence revenue (specify) for IBM Rational software did your company contribute from April 1, 2008 to March 31, 2009?  Provide proof points and/or attach supporting documents.

  

	Describe key marketing initiatives that your company implemented for your solution and Rational software?  What lead generation tactics did you executive?   Where possible, include results like leads or identified opportunities.


	Specifically, describe your involvement in or support you provided for “Rational Comes to You” events.


	Describe how your company exploited IBM Rational co-marketing funds to help create awareness in the marketplace and generate leads for your solution.  


	OPTIONAL:  Please list the IBM and Rational software certifications (technical and sales) your firm has achieved that contributed to the success of this solution.   

 

	OPTIONAL: Please list the solutions, if any, which have earned the “Ready for IBM Rational software,” mark.



	OPTIONAL:  How much total transactional or influence revenue (specify) indicated above was from mid-market territory?  Provide proof points and/or attach supporting documents.



	OPTIONAL:  Describe the size and scope of competitive wins in which you were engaged.  What non-IBM solutions were displaced and by what?



	Please provide any additional information you believe may help the judges evaluate the nomination.




Company consent & authorization  
	IBM plans to promote various winners and finalists throughout 2009.  This promotional activity may include, but is not limited to, promotional materials such as print media, the web, and press releases.

Please mark "Yes" below in order to provide IBM with advance authorization to:

a) use any product materials that you submit for purposes of evaluating your nomination
b) list your company information - company name, logo, product name (if applicable), and award name
c) record, photograph and/or videotape testimonials regarding your award nomination and/or your products, and
d) furnish links to your Web site.

You must provide the name and title of an authorized representative from the company and consent to the nomination. Please indicate your company's acceptance of the above by completing the following and putting an “x” next to Yes.

	Representative name *
	

	Title *
	

	Company's acceptance *
	[image: image1.wmf]Yes [image: image2.wmf]No   (mark with an “x”)



By submitting this form, you agree that IBM may process your data in the manner indicated above and as described in our Privacy policy.
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