Budget Authority Need Timeframe (BANT) Criteria Template v3.1

· Register only validated opportunities (SSM Stage 4 or higher)

· Refer to the SVI Operations Guide for additional details on BANT requirements.  

· This BANT Criteria Template is considered mandatory.  All fields are required.

· Opportunity records lacking descriptions of a Customer's Budget, Authority, Need and Timeframe (BANT) will be rejected as incomplete.  

· Please save your attachment with a document name that includes the opportunity number and account name (example: “BANT for XYZ Company 1JF-ABCDE.doc”)  

	SVI Opportunity Number:
	

	Project Name:

(Also enter the Project Name in the Description Field in the GPP tool.)
	


	List ALL names that customer does business as (DBA) including all abbreviations, parent company, divisions and subsidiaries.

	

	Eligible End Users include anyone in the country for which you have been SVI approved, who is not part of the Enterprise of which you are a part and who is acquiring products for their own use and not for resale.   Enterprise is any legal entity and the subsidiaries it owns by more than 50 percent.

	Check here to certify that this customer is not a part of the Enterprise of which you are a part. 
	


PASSPORT:  Your VAD can assist you in determining if the customer has a current Passport contract and advise you of the full legal name and address that appears on the contract.

	Passport Agreement # ​(5 digits)


	

	Passport Site # (7 digits)


	

	Check here if customer does not currently have a Passport contract
	

	What is the Customer Name and Address as it appears on the Passport Contract (either current contract, or contract to be established) under which the licenses will be purchased?

	

	 In the GPP tool, enter the Sold-To Name and Address in the Account record.


​​​​​​​​​​​​​​​​​​​​​​​​​​​​

​​​​​​​​​​​​​​​​​​​​​​​​​​​​​

BUDGET:

	Describe how / if / when budget has been, or will be, identified and approved for this project?

	


AUTHORITY:

	Include at least one Customer C-level or Line-of-Business Executive on the Contacts tab in the GPP record.  First Name, Last Name, Title, Phone and Email are mandatory fields.  Procurement and Purchasing contacts are not valid executive decision makers.


NEED:

	What is the name of the suggested IBM middleware software?  If available, please include the Passport Part Number(s) or full name of IBM Middleware being proposed for this solution.

	


	Describe the customer’s business problem and the key benefits of the proposed solution using IBM middleware:

	


​​​​​​​​​​​​​​TIMEFRAME

	What is the timeline of key decision milestones, and what decision criteria will be used?

	

	Enter the forecasted “close date” on the Revenue Tab in the GPP record.  This is a mandatory field and must be at least 15 days from your opportunity submit date.  
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