Seminar:  IBM WebSphere B2B Indirect e-Commerce 
Item:  Sample Seminar Invitation Copy

Please find below a sample invitation copy for the WebSphere Commerce (B2B Indirect) seminar track. Please include registration instructions for your seminar in your invitation.  You may also feel free to customize this with your own information.  

Dear (insert customer name),
(Insert Business Partner Name), an IBM Business Partner, and IBM Corporation cordially invite you to a complimentary IBM WebSphere Commerce B2B Indirect seminar on (insert date) in (insert location).
Today’s business environment requires you to operate quickly and nimbly to respond to the ever-changing, dynamic marketplace.  As market pressures mount, cutting costs and doing business more efficiently have become pervasive to all business initiatives.  In this environment, channel partnerships and the programs that support them have made the difference for those enterprises that grow and continue to lead.

As these partnerships become an integral part of enterprise strategy, companies have started moving channel activities online to decrease costs and enhance efficiency.  In many cases these initiatives were deployed as silos of e-business, resulting in a disparate view of demand chain activities and inconsistent processes that were simply not designed for each situation.  
In contrast, the most successful companies recognize the key to success is to take a holistic view of their demand chains.  These companies are focused on capturing and deploying best practices across all sales channels optimizing both direct and indirect sales relationships.  IBM calls this the Extended Demand Chain.  WebSphere Commerce solutions have been solving these exact challenges for years, enabling companies like Goodyear, Milwaukee Tools, and Ericsson to optimize their demand chains.  

In this seminar,  you will learn more about the Extended Demand Chain, best practices, and how WebSphere Commerce can help you enhance reseller effectiveness, integrate distributors, and optimize direct sales.  

Enroll today (insert enrollment info) to find out how you can transform your company into an e-business by teaming with (insert Business Partner name) and IBM.  We look forward to your attendance at this seminar!

(Business Partner logo)  (Business Partner emblem)
