Seminar:  WebSphere B2B Indirect e-Commerce

Item: Audience Profile - Whom to Invite
Target Customers:
This seminar specifically focuses on Channel Management and the concept of the Extended Demand Chain, which includes all direct and indirect channels through which an enterprise sells including:  

-- Indirect Sales Channels: distributors, agents and brokers, resellers, retailers, discounters

-- Integrated Logistics Partners: jobbers and middlemen, shipping and transportation partners, etc.

-- Direct Channels: B2B and B2C (product end-users), OEM relationships

Target Audience:
This seminar is targeted at Line of Business Managers and others with similar responsibilities and decision making authority within the company

Target Industry:  
All 

Functional Titles:  
Vice President of Marketing, Vice President of Sales, Chief Information Officer, Sales and Marketing Directors, other executives and key managers


