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Tivoli Integrated Identity Management Solutions

Campaign Kit - Introduction

TivolTivolii

Tivoli has a number of 2003 security channel strategies to help make our joint business successful. These goals include the ability to: deliver improved sales and technical enablement and support; drive selective recruitment and growth of security partners, incent and reward partners throughout the year; and drive targeted co-marketing activities with top Business Partners per geo. 

In order to ensure this success, Tivoli has developed an integrated identity management portfolio that delivers the industry’s best and most comprehensive security solutions. Along with Tivoli’s on demand e-business adoption which brings transformation across processes and enterprises, Tivoli Business Partners will have the chance to engage in a totally new kind of transformation and levels of integration – allowing our partners to offer customers the security products, services, applications, answers – on demand.

With these strategies, trusted and proven solutions and this new era of technology, the security management offerings to Tivoli Business Partners are capable of delivering a strong lead and sales pipeline to enable, incent and satisfy the demands of our security channels.
                                            ____________________________

The following campaign kit has been developed to help Business Partners understand the Tivoli integrated identity management portfolio as well as provide you with the tools to present these solutions to your customers, including WebSphere customers. This kit includes the following:

Co-Marketing Templates – co-marketing templates that can be used for e-mail introductions; offer letters, seminar and event invitations.

Presentations - a number of useful presentations including: Tivoli Security Solutions overview, a presentation on all the security solutions offered by Tivoli. As well, you will find an individual presentation on all the Tivoli security solutions within the portfolio.

Sales Tools - including ‘C’ level ROI messages, the Security Pipeline Building Kit (a kit that was issued to Business Partners in April 2003 and is also located on the Tivoli Knowledge Center). 

Resources – to keep this campaign kit to a minimum size, brochures and white papers a sample of available resources on the Tivoli security solutions is included with this kit. For a full list of all Tivoli security resources, including a full list of white papers, Webcast replays, brochures and more - check out: http://www3.ibm.com/software/tivoli/solutions/security/library.html

Note: WebSphere customers are a prime market for Tivoli identity management solutions and these solutions work well with WebSphere solutions. However, this kit will not address the WebSphere market. A campaign kit was issued in May 2003 titled ‘Tivoli Security for WebSphere’ that has Tivoli security for WebSphere messaging including a telescript, presentation and more. To access that kit, please go to the Tivoli Knowledge Center. 

In order to make the best use of this campaign kit, it is recommended that you review the ‘Data Card’ under ‘Sales Tools’ to get a base-level understanding of the Tivoli security solutions, the rest is up to you to decide how you would like to use the materials. 

Good luck and good selling!
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