IBM Server and Storage campaign kit for Business Partners

Business Partners can access the resources they need – in one place -- to effectively sell and communicate the value of IBM Server and Storage solutions.

Reviewing your customers’ storage environments

The explosive growth of data is driving storage consolidation.  Data warehouses continue to double every two years. Employees sending presentation files through e-mail contributes to both the amount of data stored and the amount of storage wasted. Many industries are moving rapidly to convert data and processes from paper to electronic, growing both the amount of data stored and the number of applications and servers needed. 

Server consolidation promises better service at a lower cost. Newer servers perform better, offering better response times and scalability. Server consolidation also streamlines systems management processes such as configuration management, security management, software license compliance management and disaster recovery planning, enabling IT departments to manage more data and applications with the same number of staff. Reducing the number of servers that administrators need to maintain can help improve service, cut costs and reduce downtime.  It’s easy to understand why nearly 70 percent of organizations responding to a Gartner Group survey said they were trying to consolidate.

Help for Business Partners is here.

Business Partners are encouraged to leverage the following resources to effectively sell IBM Server and Storage solutions to their customers, as well become educated on how IBM Tivoli Storage Management software can help their customers become on demand businesses.

Download the kit.
 "WHere's The Money" presentation - This resource reviews the storage resource management market and today’s IT challenges, provides and overview of IBM Tivoli Storage Resource Manager and IBM Tivoli Storage Resource Manager Express (including the value proposition) and includes a consolidation case study and specific points for generating revenue.
 Ready-to-use customer collateral – Business Partners can leverage these eight resources to get their customers exited about IBM Tivoli Storage Management software, and involved at their own customer events.
 IBM Tivoli Storage Resource Manager assessment letter – This letter (mentioned in the "WHere's The Money" presentation) is ready for Business Partners to send to their customers, and inform them about a complimentary storage assessment service, and to ensure their satisfaction with IBM Tivoli Storage Manager.  
 Flash demo – Highlights the role of IBM Tivoli Storage Resource Manager in the Server and Storage Consolidation project.
 Cost/benefit case for IBM TotalStorage white paper – Reviews the business impact, productivity and efficiency of IBM TotalStorage solutions, and how these solutions compare against the competition. 
IBM Tivoli was recognized as the � HYPERLINK "http://www-3.ibm.com/software/tivoli/partners/public.jsp?tab=index&content=feature-var-arc" ��first-place overall winner�  (Storage Management software category) in the 18th VARBusines Annual Report Card?
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