PowerPack Demand Generation Program & Offer
Have you ever sent a customer a product evaluation – only to find out that they never installed it?  
At IBM Rational, we experienced this first hand, which is why we created the IBM PowerPack evaluation program.  
What makes the PowerPack unique is that we combine an evaluation DVD with a set of weekly education and technical modules delivered via email.  This multi-touch evaluation approach drives customers to install the product, build new skills, and learn how to apply IBM software to their business environment.  What’s more, PowerPack is customized by audience, so you can target the right software and value to any member of a development team.  Primary IBM software products include Rational, WebSphere Studio, DB2, and Tivoli!  

How to incorporate PowerPack into your Co-Marketing Campaigns 

Both Resellers and Influencers can build PowerPack into their co-marketing demand generation programs.  For example, use it as a call to action for an email campaign; use it as a way to drive seminar attendees to evaluation software, or use it combined with a telemarketing effort.  
How to follow up on Leads

It is important to note that all PowerPack registrants flow directly in to the IBM lead management database.  We are working to build a process to feed Business Partner leads back to the Business Partner.  If you are a Resale Business Partner, please be sure to keep your marketing campaign list data so that you can follow up directly with your contacts.  You can then place any leads within PWLM.  For Influencers, PowerPack is a great way for you to drive software evaluation and purchases with the IBM Rational sales team while provide your value-added services offering.  

