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IBM DB2 Content Manager
Blast E-mail
Customize your blast e-mail and generate leads for your business.

1. Pick A Subject Line
Subject Line Option A:
   
3 ways to make your information work for you

Subject Line Option B:

Why content is key for customer satisfaction

Subject Line Option C:

Digital solutions for your digital customer

2. Add Your Company Name and Contact Information

Customize your e-mail with your company name and contact information where indicated.

3. Customize Your Special Offer

Customize the first and second to last paragraphs with any special offer you wish to make to increase response. Write clearly and concisely, and focus on benefits your customers might enjoy through your offer.

IBM DB2 Content Manager 

Sample Blast E-mail 

---------------------------------------------------------------------------------------------------------------------------

Stay on top of your customers’ needs by leveraging easy-to-access integrated information and <insert your Business Partner offering>. Contact <Your Company Name> and ask for your <briefly summarize any special offer you wish to make.> Call <800#> today or visit <URL> for a special opportunity to learn more.

---------------------------------------------------------------------------------------------------------------------------

Every account-status printout, credit application and fax document that passes through your company every day is another link in your customer chain. But with current regulations about documentation getting stricter everyday, you need to know what records exist, where they are and how long they should be retained.

And there is no better way to leverage this wide variety of useful information than with software from the IBM® DB2® Content Manager family.
Robust, scalable and reliable, this e-business asset transforms your information assets into lucrative decision-making tools. Here are just a few of the ways that a content management solution  from IBM can help your business:

1) Improve Core Processes when you streamline workflow with eased system administration and content consistency across applications. 

2) Maintain Compliance. IBM provides a unified framework for enterprise content management (ECM) to integrate with your existing e-business investments. Business critical content is never far out of sight, and always in formats that keep you in line with government regulations.

3) Gain and Maintain Customer Satisfaction when provide relevant, up-to-date information ​-- distributed quickly and easily to customers, trading partners and employees – to improve each customer’s overall experience.

Making the move toward total information management is no longer the disruptive and resource-consuming process it used to be. Today, the Certified IBM Business Partners at <Your Company Name> can handle all aspects of configuration and installation of a content management solution, so your staff stays focused on using your information, not collecting it.

---------------------------------------------------------------------------------------------------------------------------

And right now, when you <Describe the action your prospect should take to qualify for any special offer you wish to make>, you’ll get <Describe the features and benefits of any special offer you wish to make>. Contact <Your Company Name> today at <800-XXX-XXXX>. Or visit <URL> for a special opportunity to learn more.

---------------------------------------------------------------------------------------------------------------------------

Your information resources are waiting to be tapped. Contact <Your Company Name> for an in-depth evaluation of your data needs. Discover the ways a content management solution from IBM can help you build your business. 

Sincerely,

<Name>

<Title>

<Email>

<800 #>
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