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Turning Oppeortunity into Qutcomes.

How to integrate your on-premise
IT-environment with the cloud?

Harry Bol@nl.ibm.com
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Context: Cloud Applications = SaaS
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Cloud Application (SaaS) Use is Exploding,

70% Notes on the Data

» Obvious trends away from
on-premise solutions toward
SaaS/Cloud solutions for new
software through at least
2014,

» |T and business executives
expect their firms to prefer
buying SaaS/Cloud-based
solutions rather than
traditional on-premise
solutions after 2014.
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On-premise; 68%
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On-premise; 59%

Cloud-based; 50%
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Cloud-based; 41%
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Source: Saugatuck Technology Inc., 2010 Cloud Business Solutions / SaaS Survey (March 2010), Global N=790

Saugatuck Insight: Spending on new software solutions will shift to SaaS (Cloud-based). While
timeframes will vary by region and industry, the general global tipping point will be in 2014. On-premise
software will not vanish at this point, but will become the minority in new software spending.
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100,000+ Paying Customers
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... which has created a Hybrid World,

Public Clouds Private Clouds

Packaged
Applications

Home-grown
Applications

IBM SolutionsConnect 2013 )
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... which demands Integration.

ntegration is Critical in'a Hybrid World

Public Clouds Private Clouds
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Why Integrate Cloud Applications (SaaS)

Marketing

|

Hottest Leads Orders
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. but how?
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Custom Code On-Demand On-Premise
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People intensive Rudimentary Capabilities Cloud is an Afterthought
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Integration challenges lead to serious concerns...

SAUGATUCK

Executives' Top Concerns Regarding SaaS Deployment and Use
Data Security & Privacy cancemns
- el
< Integrating SaaS with existing enterprise applications 32%
Ability to customize solution to unique business
[eauirements
i
< Integrating Saas data with existing enterprise data 279,
— structures
Data and Transaction Integrity concems 25%
Ensuring system performance meets or exceeds
service level agreements for performance and. ..
ROI of Saa$S not yet verified 22%
Availability of enterprise level technical support and
maintenance
Modifying existing IT management and sourcing 20%
practices to encompass SaaS
Viability of SaaS vendors
pm—
< Integrating SaaS data and applications with other SaaS
. applications
0% 10% 20% 30% 40%
Percentage of Respondents Selecting Each
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and companies re-evaluating the Cloud.

Gartner

Survey question: Why is your organization currently transitioning from a Saa$
solution to an on-premises solution?

%ﬂon Requirements Became Too Significant }

Performance Expectations Not Met |48

Data Security Requirements Increased ‘ 48

Change in Sourcing Strategy \44

TCO Became Too High |4

Application Did Not Scale Wel |41

SaaS Used as a Profotype Only |41

hsufficient User Adoption |30

Others 7
T T T T T 1

0 10 20 30 40 50 G0
Percent
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Custom Code On-Demand On-Premise

People intensive Rudimentary Capabilities Cloud is an Afterthought




Cast Iron’s simple “Configuration, Not Coding” approach

No Coding

IBM SolutionsConnect 2013

Beyond Configuration
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Preconfigured Templates

(TIPs)

Cnnfiguratinn-'u'u'izarda

@ Configuration

1. Introduction

2, Edit Login Information For SAP endpoint,
3. Verify SAP connectivity

4, Extract SAP Customer

5, Complete SAP Connectivity

&, Create Business Rules for data validation

7. Verify Salesforce.com conneckivity

&, Map customer data
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Leadership in Cloud Connectivity: Integrate in Days

Sales E Ameritrade Sales Cloud — SAP

Cloud 2 A
, 360 Degree Customer View
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Rapid - Cast Iron’s Approach: 3 Steps to Integration

2. Run

1. Configure 3. Manage

3

\

Studio & TIP Repository
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Deployment Flexibility

Web Management Console
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Companies Are Engaging Across Traditional Boundaries

Jisruptive Irendas witn Rapia Grow
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Leveraging your Cast Iron Investment with Worklight

1BM Worklight Studio
a

@ Worklight

i . . e ™
~— |BM Mobile Foundation — Cloud
Mobile |'> (  Applications
built on | [ — ‘I
Worklight <“—> WebSphere Cast Iron
- Cloud Integration
\, V.
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Leveraging your Cast lIron Investment with APl management

IBM APl Management

manage | soctalize
(&

Create
(Assemble)

1 Solution, 1 Pane of Glass
IBM SolutionsConnect 2013



|||
llllll
iy
T
.|||
L
=]
/!
-
-
Ay

10 Minute Demo

tmmmmmm WebSphere Cast Iron s @1@961’ Ce

Cloud Integration
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Iél—ﬁ*a@ row Account @ﬁ"‘ﬁ—é‘

— (2] AcCOUNT D Name (2]
— (2] namE BillingStreet € (2]
— (2] ANNUAL_REVENUE BillingCity (2)
— (2] STREETNAME AnnualRevenue [#)
— (2] STREETNUMBER SAPID_c [2)
— (] cry
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