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Operating Principles

� Investments in SAP are made with expectations of tangible returns. 

� Implementing the SAP Business Warehouse typically includes the 
costs of technology (software and hardware), skills, knowledge, 
expertise and training, data migration, as well as process, IT 
governance and administration. 

� Given the breadth of expense, and the nature of the investment, using 
IBM Cognos 8 to unlock hidden value from the SAP Business 
Warehouse can be realized in the form of:

1. Broader user reach and frequency of access 

2. Improved utilization of SAP data

3. Reduction in stranded spreadsheets and ad-hoc data marts

4. Fact based decision making using trusted data from the Business 
Warehouse

5. Embrace skills, knowledge & expertise while reducing IT backlogs
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The Value of IBM Cognos 8 to Finance

Improve utilization of SAP data

Broad user reach & access

Reduce ad-hoc spreadsheets 

& datamarts

Fact based decision making

Embrace knowledge & expertise. 

Reduce IT backlogs

Information DemocracyInformation Democracy

Single view of the facts Single view of the facts 

Integrity of business analysisIntegrity of business analysis

Focus on executionFocus on execution

Leveraged investment modelLeveraged investment model

Process 
Consistency

+

Strategic 
Alignment

+

Business 
Agility

+

ROI on SAP

Tangible Value



ILEC
AT&T

Revenue / Margin Report

Last Refreshed 6/21/2007 11:17:42
($000's)

Q2 2007

Product Family

Actual 

Revenue

Plan 

Revenue B(W)

Actual 

Parts 

Margin

Plan Parts 

Margin

Parts 

Variance

Actual 

Parts 

Margin %

Planned 

Parts 

Margin %

Margin 

Volume Margin Mix

Products 16,060         22,599         (6,538)       8,221       14,162     (5,941)      51.2% 62.7% (4,097)        (2,441)       

Transport 6,764           11,675         (4,911)       5,134       9,475       (4,341)      75.9% 81.2% (3,985)        (925)          

Tellabs 3000 -                   -                  -                -               -               -               

Tellabs 5300 (5)                 658              (663)          (5)             467          (471)         100.8% 70.9% (470)           (193)          

Tellabs 5500 6,769           10,517         (3,748)       5,178       8,792       (3,614)      76.5% 83.6% (3,133)        (615)          

Tellabs 6300 -                   -                  -                -               -               -               

Tellabs 6400                     500              (500)          ()               217          (217)         -35.0% 43.3% (216)           (283)          

Tellabs 6500 -                   -                  -                -               -               -               

Tellabs 7100 -                   -                  -                (39)           -               (39)           
BBNP 9,296           10,924         (1,627)       3,087       4,687       (1,600)      33.2% 42.9% (698)           (929)          

Tellabs 2300 -                   -                  -                -               -               -               

Tellabs 8100 -                   -                  -                -               -               -               

Tellabs 8600 -                   -                  -                -               -               -               

Tellabs 8800 -                   -                  -                -               -               -               

Tellabs 1000 - Non PONs 9,098           10,843         (1,744)       2,978       4,631       (1,653)      32.7% 42.7% (745)           (999)          

Tellabs 1000 - PONs -                   -                  -                -               -               -               

Tellabs 1100 198              81                117            109          56            53             55.2% 69.4% 81              36              

Tellabs 1600 -                   -                  -                -               -               -               

Services 547              800              (253)          464          719          (256)         84.8% 89.9% (228)           (26)            

Deployment Services 520              800              (280)          437          719          (282)         84.1% 89.9% (252)           (28)            

Support Agreements 13                -                  13              13            -               13             100.0%

Professional Service -                   -                  -                -               -               -               

T raining Services 13                -                  13              13            -               13             100.0%

Systems Integration -                   -                  -                -               -               -               

Tellabs 16,607         23,399         (6,792)       8,685       14,882     (6,197)      52.3% 63.6% (4,319)        (2,472)       

Current Quarter Next Quarter 2 Quarters Out

Sales Group Product Line  Backlog

Backlog 

Past Due  LOIs  SNYB

Backlog 

Billing 

Block

RISO (included in 

FUTURE Qtrs 

Backlog)

 Backlog 

Next Quarter 

(total)

 LOIs 

Next Quarter

Backlog

 2 Quarters 

Out (Total)

LOIs

2 Quarters 

Out

AT&T SE 7,505         9                738         822        1,448                         7,311             815                

  5500 861            409         29          1,183             
  6500 0            
  7100 577            1                329         768        1,032                         3,864             93                  

1000 - non-PONs 2                                2                    
1100 5,822         0                414                            1,502             679                
1600 - SFUs 47              

Services - Deployment 190            8                17          737                37                  
Services - Support Agreements 7                24                  5                    
Services - Training 8            

AT&T West 2,988         31              47          64            1,229                         1,349             1,508             

  5300 0                
  5500 1,975         1                1            64            553                            583                1,367             
1000 - non-PONs 967            13              628                            489                141                

1100 2                38                              38                  
Services - Deployment 40              17              10                              231                
Services - Support Agreements 4                9                    

Services - Training 46          

Verizon 15,162       1,175         3,635      5,006     4,101       10,999                       27,881           7,596             3,581             221                

  5300 3                                
  5500 3,724         503            378         160        273          16                              7,735             1,588             1,628             
  6400 1                

  6500 0                1             1            1              0                                65                  0                    
  7100 9,508         116            2,995      4,546     3,628       10,622                       14,045           4,704             692                
 8800 Common 338                            338                

Services - Deployment 1,927         556            153         229        200          20                              5,926             1,304             
Services - Professional 2                107         221                

Services - Support Agreements 1                2             13          20                  843                
Services - Training 58          90                  80                  

Verizon Access 6,225         58              8            18,380                       94,078           1,970             

1000 - non-PONs 255            58              3                                373                0                    
1000 - non-PONs - 8865 375                            20                  355                

1000 - PONs 1,964         358                            4,245             60                  
1600 - MDUs 516            4,218                         9,531             678                
1600 - SFUs 3,489         8            13,426                       79,910           878                

Grand Total 31,880       1,272         4,373      5,883     4,165       32,057                       130,620         7,596             7,874             221                

ILEC Revenue Gap Supplemental Summary Report

February 29, 2008

1st Quarter  2008  ($000's)

SaTy (All)
Blck 2 wks In

request Qtr (All)

Request period (All)
Scheduled Qtr Q1

Scheduled period (All)
Customer PO No (All)

SO Number (All)

Sum of  Value $m Order status
Region Plnt Product Clean Credit Hold LC / CIA LOI Customer Internal Clean to Ship BB

APAC FIN1 6300 $1.21 $0.09 $0.00 $0.15

8100 $0.01 $0.02
Solutions & Services $0.00

MYD1 8100 $0.47 $0.00 $0.04
Solutions & Services $0.00 $0.00 $0.00

APAC Total $1.69 $0.01 $0.15 $0.00 $0.15
EMEA FIN1 3000 $0.40 $0.19

6300 $0.81 $0.31 $0.34 $0.12 $0.08 $0.73
8100 $0.57 $0.13 $0.03 $0.01 $0.05 $0.32

8600 $0.71 $0.51 $1.82 $0.53 $2.38 $0.71

Solutions & Services $0.48 $0.16 $0.00 $0.04 $0.12 $0.10
ADP $0.00 $0.01 $0.10 $0.07

Parts $0.00 $0.00
MYD1 8100 $0.14

EMEA Total $3.11 $1.13 $0.03 $2.26 $0.74 $2.98 $1.74
LAC FIN1 6300 $0.66 $0.36 $0.29 $0.00 $0.16 $0.89

8100 $0.17 $0.05 $0.24 $0.00 $0.06 $0.18

8600 $0.06 $0.19 $0.18 $0.00
Solutions & Services $0.00 $0.00 $0.00 $0.00

OCD3 8100 $0.01
BRA1 6300 $0.10

8100 $0.01
8600 $0.01

Solutions & Services $0.07 $0.00
ADP $1.26

LAC Total $0.91 $1.77 $0.59 $0.20 $0.40 $1.08

ZIC-Local Inv FIN1 6300 $0.30
8100 $0.06 $0.00

8600 $0.01
ZIC-Local Inv Total $0.30 $0.06 $0.01

Key Accounts - WirelessFIN1 8600 $0.46
Solutions & Services $0.01

Key Accounts - Wireless  Total $0.47
Grand Total $6.01 $2.91 $0.18 $3.32 $1.01 $3.54 $2.82

L at in  America (LAC) Sales F orecast  G ap Reports

Region Summary Report as of:

1st Quarter 2008 ($000's)

AM (All) Bookings Forecasts & Gap

A B C D E=(B:D) F G=(E:F) H I J K L M

Sales Group Product Bookings Revenue 

BK LG 

Current 

Qtr

B KLG 

Past 

D ue 

" In the 

B ag"  

LOI s 

This 

Qtr 

Revenue 

Potential 

Snapshot 

Sales 

Forecast GA P   

BK LG 

SNB  

B KLG 

B B 

B KLG 

Next Qtr 

LOI s 

Next Qtr 

B raz il 3, 009          2,603        2, 704      138       5, 445       23         5, 468          5,418         (50)        343       0         2,179       119          

1000 -             -        14            

1100 A LL -        0              
1600 ON Ts -  S FU s -        2              

6300 815             967           210         30         1, 207       19         1, 226          2,356         1,130    3           0         117          106          

8100 295             244           47           291          291             1,312         1,021    246          
8600 6                 639           8             8           654          654             653            (1)          168       156          

8800 1, 409          2, 147      2, 147       2, 147          -             (2, 147)   93            

Servic es _Deployment 264             378           213         99         689          4           693             645            (48)        116       1,299       13            

Servic es _Profess ional 23               165           25           2           192          192             226            34         3           169          
Servic es _Traini ng 33               17              17         39            

Support Agreements 164             211           55           265          265             209            (56)        54         44            

LAC  C hannel 6, 880          2,151        2, 949      1,068    6, 167       1, 966    8, 133          7,483         (650)      16         3,006       2,508       

1000 351             66             295         361          361             475            114       81            
3000 23              23         

5500 267             95             177         272          272             226            (46)        1              

6300 3, 764          672           1, 812      433       2, 917       823       3, 739          3,189         (550)      1,079       2,098       
7100 508           508          508             508            (0)          

8100 833             249           416         70         736          789       1, 525          963            (562)      235          409          

8600 401             27             4             370       401          355       755             590            (165)      
8800 135             209           4           213          213             213            0           

Servic es _Deployment 781             88             193         4           284          284             657            372       1,258       

Servic es _Profess ional 118             48             39           0           87            87               267            180       122          

Servic es _Syst ems  I nt egration -             -        
Servic es _Traini ng 47               17             5             1           23            23               34              11         16         130          

Support Agreements 184             171           9             185       366          366             338            (28)        98            

Mexico 4, 925          2,312        3             9           2, 325       2, 325          4,149         1,824    117       13,530     

1000 -        74            
5300 500            500       

5500 2                 2               2              2                 2                0           

6300 306             263           1             264          264             219            (45)        8           365          
8100 3, 937          1,800        2             7           1, 810       1, 810          2,702         893       4           2,781       

8600 105             -        5,823       

Servic es _Deployment 428             221           2           223          223             369            146       99         1,123       
Servic es _Profess ional 2                 -        758          

Servic es _Syst ems  I nt egration 40               -        2,541       

Support Agreements 105             26             26            26               357            331       6           65            

SS A 789             438           285         583       1, 306       273       1, 579          935            (644)      265       156          

1000 -             -        96         
1600 ON Ts -  S FU s 22               -        92         

5500 0                 0               0              0                 0                0           

6300 136             1               93           94            94               160            66         
8100 197             223           192         416          416             406            (9)          1              

8600 (106)            83             83            272       355             114            (241)      45         136          

Servic es _Deployment 35               17             207       224          0           224             120            (105)      1           2              
Servic es _Profess ional (1)                (1)              12         11            11               (1)               (12)        

Servic es _Syst ems  I nt egration -            8           8              8                 -             (8)          

Servic es _Traini ng 7                7           25         
Support Agreements 505             113           356       469          469             128            (341)      5           16            

#N/ A 1, 258          56             23           80            80               (80)        1, 276    85            809          

3000 23               23           23            23               (23)        
6300 -        14            

8100 4                 0               0              0                 (0)          5           0              795          

8600 1, 205          50             50            50               (50)        1, 242    74            
Servic es _Deployment 26               1               1              1                 (1)          27         1              

Support Agreements 6               6              6                 (6)          3           9              

Grand Total 16, 861        7,560        5, 965      1,798    15, 323     2, 261    17, 584        17,985       401       2, 016    0         18,955     3,436       

March 4, 2008

Other Revenue Possibil iti esPotential R evenue Buil d

A B C D=(A:C) E F=(D:E) G H I=(H-F) J K L M  

Sales

Office Sales Grou p  Revenue  Backlo g  

 B acklog 

Past Due  "In the Bag" LOIs 

Potential 

Revenue 

Snapsho t

Official  

Forecast

Sales 

Forecast

GAP

  to Sales 

F orecast

Backlog SNB 

(Shipped 

Not Billed)

Backlog 

Billing 

Block

Hig h 

Opps 

Deals 

>=90%

Med  

Opps 

Deals 

70-89%

ILEC 101,523     26,759       981                       129,262 3,805       133,067      161,337     28,270        4,736                 3,378       10,181              188 

AT&T SE 14,624       7,372         19                           22,016 572          22,587        32,500       9,913          814                    -           7,760                  -   

AT&T W est 7,994         2,274         164                         10,432 -           10,432        13,000       2,568          26                      64            56                     188 

Verizon 41,188       13,672       797                         55,658 3,233       58,891        63,534       4,643          3,888                 3,314       2,365                  -   

Verizon Access 37,717       3,440         -                          41,157 -           41,157        52,303       11,146        8                        -           -                      -   

Key Accounts ILEC 20,301       6,035         728                         27,064 3,569       30,633        30,800       167             4,176                 0              -                 2,450 

1_Canada 3,862         2,127         94                             6,083 -           6,083          5,718         (365)           -                     -           -                 1,150 

2_NLEC North Others 2,010         413            118                           2,541 -           2,541          2,474         (67)             -                     -           -                      -   

3_Qwest 8,591         1,793         396                         10,780 3,568       14,349        13,842       (507)           4,067                 -           

4_Century 797            127            3                                  928 0              928             2,430         1,502          8                        0              -                      -   

5_Embarq 2,902         1,522         76                             4,500 -           4,500          5,120         620             100                    -           -                      -   

6_Windstream 2,099         52              27                             2,178 -           2,178          1,050         (1,128)        -                     -           -                 1,300 

Government 40              -            15                                  54 -           54               166            112             -                     -           

Key Accounts Wireless 8,678         3,727         595                         13,001 7,130       20,131        27,392       7,261          2,331                 803          510                2,515 

C SP 4,569         3,296         430                           8,295 7,069       15,364        12,210       (3,154)        62                      354          350                2,365 

IOC 2,446         123            80                             2,650 -           2,650          9,707         7,057          2,257                 137          -                      -   

MSO 1,663         308            85                             2,056 61            2,117          5,475         3,358          12                      312          160                   150 

Wireless 54,559       31,808       1,303                      87,669 26,923     114,592      121,210     6,618          111                    5,061       17,769           2,074 

1_AT &T Wireless 6,580         4,832         218                         11,630 19,408     31,038        31,925       887             18                      -           -                      -   

2_Verizon W ireless 20,544       6,449         2                             26,995 1,011       28,006        30,150       2,144          -                     3,972       17,112              750 

3_Sprint 8,039         11,857       25                           19,922 5,909       25,831        28,452       2,621          -                     -           -                      -   

4_T-Mobile 14,043       3,384         790                         18,217 595          18,812        20,269       1,457          93                      1,089       -                      -   

5_Tier 2 5,353         5,285         268                         10,906 -           10,906        10,414       (492)           -                     -           657                1,324 

Gran d Total 185,061     68,328       3,608                    256,997 41,426     298,423      340,739     42,316        11,354               9,242       28,460           7,227 

Potential Revenue Build Fo recasts & GAP Other Revenue Possibilities

NA Sales Revenue Forecast Gap Reports - March 5, 2008

SUMMARY REPORT

1st Quarter 2008 ($000's)Gault GAP Report Daily Revised

Customer Product Family Bookings Revenue Backlog

 Back log 

Past Due LOI SNYB

 Potential 
Revenue

Snapshot 

 Backlog 

Next Qtr 

 LOI 

Next Qtr 

 Backlog
Beyond

Next Q 

 LOI 
Beyond 

Next Qtr 

 YTD

Book ings 

 YTD

Revenue 

 Qtr -1

Revenue 

Overall Result 14,250$    11,480$  5,573$    86$        2,478$ 4,065$ 23,682$  3,473$   3,345$  1,345$   240$     14,250$ 11,480$ 11,480$ 

Nat'l  Accts Other Tellabs 5500 156$         24$         126$       150$       7$          10$       156$      24$        24$        

Nat'l  Accts Other Tellabs 7100 7$             173$       1$           174$       1,017$  7$          173$      173$      

Nat'l  Accts Other Tellabs 1000 - Non P 1,264$      1,236$    275$       1,512$    9$          1,264$   1,236$   1,236$   

Nat'l  Accts Other Tellabs 1100 155$         19$         3$           22$         134$      155$      19$        19$        

Nat'l  Accts Other Services 475$         187$       75$         261$       268$      189$     192$      475$      187$      187$      
Nat'l Accts Other Result 2,056$      1,639$    479$       2,118$    417$      1,216$  192$      2,056$   1,639$   1,639$   

CANADA Tellabs 3000 1$             1$           1$           1$          1$          1$          

CANADA Tellabs 5300 4$             6$           6$           4$          6$          6$          

CANADA Tellabs 5500 1,691$      901$       1,340$    2,242$    12$        432$      1,691$   901$      901$      

CANADA Tellabs 1000 - Non P 2,018$      1,627$    1,295$    2,921$    315$      2,018$   1,627$   1,627$   

CANADA Tellabs 1100 0$             0$           0$           0$          0$          0$          
CANADA Services 272$         87$         107$       39$        233$       129$      106$      272$      87$        87$        

CANADA Result 3,987$      2,622$    2,742$    39$        5,404$    456$      538$      3,987$   2,622$   2,622$   

QWEST Tellabs 5300 (57)$         424$       403$       827$       (57)$       424$      424$      

QWEST Tellabs 5500 4,287$      5,458$    645$       0$          3$        0$        6,106$    412$      0$         281$      4,287$   5,458$   5,458$   

QWEST Tellabs 7100 1,250$      679$       532$       28$        2,466$ 3,577$ 7,282$    41$        1,477$  240$     1,250$   679$      679$      

QWEST Tellabs 1100 134$         252$       76$         329$       6$          2$          134$      252$      252$      
QWEST Services 2,592$      405$       695$       19$        9$        488$    1,616$    2,141$   652$     333$      2,592$   405$      405$      

QWEST Result 8,207$      7,218$    2,351$    47$        2,478$ 4,065$ 16,159$  2,600$   2,129$  615$      240$     8,207$   7,218$   7,218$   

. .

.

.

.

.

. .

.

.

.

.

.

. .

.

.

.

.

RBOC Summary
as of: 2/29/2008 09:40:43

Bookings Revenue

 Backlog 

(includes Billing 
Block) 

 Backlog 

Past Due 
(includes BB) LOI  SNYB 

 Total 

Possible 
Revenue 

RBOC 179,607$          92,097$            35,958$            1,359$           4,373$         5,883$         139,670$   
Core 83,728$            44,634$            22,895$            1,288$           4,373$         5,875$         79,065$     
Access 95,012$            46,934$            13,063$            71$                -$            8$                60,076$     

Data 867$                 530$                 -$                 -$              -$            -$            530$          

VERIZON 150,377$          71,626$            25,402$            1,319$           3,635$         5,014$         106,995$   
Core 69,259$            35,779$            19,177$            1,261$           3,635$         5,006$         64,859$     

Access 80,251$            35,317$            6,225$              58$                -$            8$                41,606$     
Data 867$                 530$                 -$                 -$              -$            -$            530$          

ATT 29,229$            20,472$            10,557$            40$                738$            869$            32,675$     

Core 14,469$            8,854$              3,718$              26$                738$            869$            14,206$     
Access 14,761$            11,617$            6,838$              13$                -$            -$            18,469$     
Data -$                 -$                 -$                 -$              -$            -$            -$           

ATT SE 19,286$            13,314$            7,505$              9$                  738$            822$            22,388$     
Core 8,104$              3,920$              1,636$              9$                  738$            822$            7,125$       
Access 11,183$            9,394$              5,869$              0$                  -$            -$            15,263$     

Data -$                 -$                 -$                 -$              -$            -$            -$           
ATT West 9,943$              7,157$              3,052$              31$                -$            47$              10,287$     

Core 6,365$              4,934$              2,083$              17$                -$            47$              7,081$       
Access 3,578$              2,223$              969$                 13$                -$            -$            3,206$       

Data -$                 -$                 -$                 -$              -$            -$            -$           

� Reports, reports, reports – everyone is an analyst

� Numbers, numbers, numbers – costly debates & wasted time

� Effectively & proactively managing revenue & expenses

� Establishing a single view of the facts

� Emotionally centric decisions

The all to familiar challenges ….
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Integrity of Analysis & Focus on Execution



Broad User Access & Utilization of SAP Data



Tellabs Annual Report

Q. What is Tellabs doing to make business processes more efficient?

A. Jean K. Holley, executive vice president and chief information officer: To 
improve our visibility of revenue and gross profit margins, last year we deployed 
a tool that enables us to forecast revenue and gross profit margins in a more 
granular way. Now we can manage the business more effectively.

Tellabs Annual Report

Q. What is Tellabs doing to make business processes more efficient?

A. Jean K. Holley, executive vice president and chief information officer: To 
improve our visibility of revenue and gross profit margins, last year we deployed 
a tool that enables us to forecast revenue and gross profit margins in a more 
granular way. Now we can manage the business more effectively.

Results from Tellabs:

� Eliminate the 19+ reports used today

� Increased visibility

� Synchronized view of Sales performance from the EVP down to Sales 
managers 

� Faster more precise decision making and quarter-end nimbleness

� Better coordination between Supply Chain and Sales to work the issues

� Highlighted growth businesses as well as problem areas

Fact Based Decision Making
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Common Business Symptoms

• Current tools and methods are incompatible, offer limited capability, 
are complex and/or ineffective 

• Business users population are small, they lack information they 
need and rely on specialized resources to obtain it

• Long decision cycle & decisions are being made using incomplete 
and/or inaccurate data

The Cure: IBM Cognos 8 for SAP

•Unified experience across all PM capabilities 

• Information inclusive for SAP and non-SAP data

• Business & Finance self service model that extends IT 

governance & knowledge investments



Quick
Largest Fast Food Chain in Europe

“We have diminished the 
number of applications we use 
for data, and the ones we have 
left all communicate to each 
other through Cognos. This is 
the dream of all CFOs in the 
world. And we’re proof that this 
is actually feasible in real life.”

Nicolas Van Brandt

Chief Financial Officer

http://www.cognos.com/pdfs/success_stories/ss_quick.pdf



Common Finance Objectives

� Fast, efficient access to relevant information

� Ability to update, customize or change business scenarios, plans, 
budgets and forecasts data without reliance on specialized 
resources

� Reach new levels of process efficiencies and participation levels 
inhibited by “spread marts’

� Predictable measurement and management against an 
organizationally aligned strategic vision



Folksam Insurance
One of Sweden’s largest insurance companies

http://www.cognos.com/pdfs/success_stories/ss_folksam.pdf

“With Cognos we have a simple and 
quick environment which can 
handle all our needs. We’ve
increased our reliability and 
reduced the time spent on certain 
operations from 66 to 3 hours.
In the long term, this means we’ll 
save masses of time and money 
thanks to this solution.”

George Janson, Business 

Intelligence Coordinator, Controller 

Division



Common IT Objectives

� Embrace and extend investments in SAP technology stack

� Increase utilization of data within the SAP Business Warehouse

� Leverage existing skills, resources and knowledge without draining 
scarce bandwidth

� Establish a stable, cost efficient and proven Performance 
Management platform which compliments all SAP, and non-SAP, 
investments 



Mölnlycke Health Care
Leading provider of single-use surgical and wound care products and 
services

http://www.cognos.com/pdfs/success_stories/ss_molnlycke.pdf

“The success of our BI strategy is 
based on sailing on SAP BW and 
driving performance with  Cognos 8 
BI. Leveraging the tight integration 
between SAP and  Cognos, we have 
been able to consolidate all the 
information from our offices worldwide, 
and for the first time,
provide users with a single version of 
the truth. As a result, we have 
increased overall visibility into the 
organization, enabling management 
to make more informed decisions.”

Roderick Mooren
IT Director
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IBM Cognos 8 - Differentiators

� Industry’s Only Unified Platform for Performance Management

– Lower TCO for development and maintenance

– One solution to learn, one place to go for any Performance Management capability

� Consistent Solution Roadmap Focused on Innovation

– Develop today without fear of future redevelopment requirement

� Patent-Pending Integration with SAP NetWeaver

– Optimized access to SAP BW

– Maximized leverage of existing structures and 

– BEx queries

� Data Source Agnostic

– Broad heterogeneous application and data support

– Flexibility to adapt to evolving infrastructure landscape

� Business User Self-Service

– Increases business agility

– Reduces time to decision



IBM Cognos 8 BI & Planning for SAP
Efficient, Single Self-Service Platform

� Robust Reporting and Dashboards

� Ad-hoc Query and Formatting

� Enriched Function Set for Enterprise 
Reporting

� Content Bursting and Scheduling

� Events: Delivers alerts and notifications 
containing timely, relevant information

Cognos 8 BI: is the only BI product to deliver the complete range of BI 
capabilities: reporting, analysis, scorecarding, dashboards, business event 
management as well as data integration, on a single, proven architecture.

Cognos 8 & SAP NetWeaver Portal



IBM Cognos 8 BI & Planning for SAP
Efficient, Single Self-Service Platform

� Cognos 8 Planning: a finance-managed planning, budgeting, and forecasting solution that 

supports driver-based plans, rolling forecasts, involving all the right people as frequently as 

needed. 

� Flexible Driver-based Planning

� High Participation/High Frequency

� Modular

� Distributed Global Administration

� Real-time workflow - enables superior collection, control & collaboration



Efficiency: Make better decisions faster

� Faster more effective decisions from business user self service

Flexibility: 24/7 Performance Management

� Faster reaction to change, less reliance on specialized resources. 

Agility: Timely and cost effective execution

� Instant on the fly modifications, alterations, and changes to reports, plans and financial models 
without growing IT service backlogs. 

Proven Capabilities: Performance Management today

� Turn your SAP infrastructure into a competitive weapon by embracing and extending SAP data to 
all business users. 

Predictable: High value without hidden costs

– Avoid ongoing custom development, data migrations, management and administration of multiple 
incompatible tools. Leverage your investment in SAP as a competitive weapon.

IBM Cognos Performance Management for SAP 
Value to the Office of Finance



SAP

NetWeaver Portal

SAP

Web Application Server

SAP Business
Warehouse

IBM Cognos 8 SAP Certifications

Enterprise Portal iViews 
(EP-BP)

SAP Web Application Server

(J2EE-DEP) 

OLAP BAPI interface 

SAP BW (BW-OBI)

Summary of Capabilities

• Display Cognos BI content within an SAP NetWeaver Portal

• Single sign on and authorization using SAP security

• Option to run IBM Cognos 8 on the SAP web application server

• Use multiple versions, instances and all structures within the SAP Business Warehouse as a data 
source for IBM Cognos 8 content. (Patent Pending Next Generation Engine)

SAP NetWeaver Components
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Additional Information

� Cognos Website

– BI & Planning Solution Overviews

– Customer Case Studies

– Analyst Whitepapers

– Demonstrations

– Webinars: Tech Target (Nov 2008 through April 2009)

� Conferences & User Groups

– SAP HR & Finance: March 17-20 Las Vegas, Nevada

– SAP BI & Portals:  March 24 – 27, 2009 Orlando Florida

– SAP Sapphire - Orlando: May 11-14, 2009 Orlando, Florida

– Cognos Forum - Orlando: May 12-15, 2009 Orlando, Florida

– Cognos for SAP User Group
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Important Disclaimer

� THE INFORMATION CONTAINED IN THIS PRESENTATION IS PROVIDED FOR 
INFORMATIONAL PURPOSES ONLY. 

� WHILE EFFORTS WERE MADE TO VERIFY THE COMPLETENESS AND ACCURACY 
OF THE INFORMATION CONTAINED IN THIS PRESENTATION, IT IS PROVIDED “AS 
IS”, WITHOUT WARRANTY OF ANY KIND, EXPRESS OR IMPLIED. 

� IN ADDITION, THIS INFORMATION IS BASED ON IBM’S CURRENT
PRODUCT PLANS AND STRATEGY, WHICH ARE SUBJECT TO CHANGE BY
IBM WITHOUT NOTICE. 

� IBM SHALL NOT BE RESPONSIBLE FOR ANY DAMAGES ARISING OUT OF
THE USE OF, OR OTHERWISE RELATED TO, THIS PRESENTATION OR ANY 
OTHER DOCUMENTATION. 

� NOTHING CONTAINED IN THIS PRESENTATION IS INTENDED TO, OR SHALL 
HAVE THE EFFECT OF:

– CREATING ANY WARRANTY OR REPRESENTATION FROM IBM (OR ITS AFFILIATES
OR ITS OR THEIR SUPPLIERS AND/OR LICENSORS); OR 

– ALTERING THE TERMS AND CONDITIONS OF THE APPLICABLE LICENSE AGREEMENT
GOVERNING THE USE OF IBM SOFTWARE.
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